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THE DONALDSONS

Meet the Donaldsons!  David and Bobbie
Donaldson l ive in Tampa and are Flor ida

nat ives.  In 2011,  they jo ined VanDyk
Mortgage and opened their  own Branch of f ice.
With 30 years in the industry,  they have been

honored to receive and be recognized for
mul t ip le achievements.  Bobbie and David rank

as top professionals across the state of
Flor ida,  and they have recent ly  expanded their

footpr int  in  Cal i forn ia and are not  stopping
any t ime soon.



VanDyk has the cul ture,  business model ,
and core values that  a l ign wi th the
Donaldsons and their  needs to provide the
serv ice level  thei r  c l ients deserve.  VanDyk
of fers compet i t ive rates,  has a wide range
of  products and programs, and has high
customer serv ice rat ings,  which sets them
apart  f rom the compet i t ion.  

With over 500 loans c losed and a rat ing of
4.7/5 f rom past  customers,  Bobbie and
David take great  pr ide in thei r  work and
bui ld ing re lat ionships wi th thei r  c l ients.
Buying or  ref inancing a home can be
stressfu l  and overwhelming;  they
understand and have seen i t  a l l ,  but  t rust
VanDyk Mortgage and the Donaldson
Team to turn your goal  of  homeownership
into a real i ty .





The Donaldson's experience enables
them to develop lending strategies that

fit even outside-the-box borrowers. They
are passionate about their clients and

what they do. Your success is their
success. From the first-time home buyer

needing down payment assistance to
the most complicated self-employed

borrower - they understand and are here
to help!

The Donaldson's experience enables
them to develop lending strategies that

fit even outside-the-box borrowers. They
are passionate about their clients and

what they do. Your success is their
success. From the first-time home buyer

needing down payment assistance to
the most complicated self-employed

borrower - they understand and are here
to help!



Bobbie and David st r ive to remain act ive in
their  communi ty in thei r  spare t ime by
part ic ipat ing in nonprof i ts ,  such as the
Center  for  Women, Hospice,  Krewe of

Alger ia Kick ing for  Kids,  and Wheels of
Success.  In addi t ion,  Bobbie serves as an
advisory board member for  the Gaspar i l la
Fest ival  of  the Arts,  and David served as

President  of  the board of  t rustees for
DACCO, a substance abuse nonprof i t .

They also enjoy boat ing around the
beaut i fu l  Gul f  Coast ,  long walks,  running

races ( i t 's  a l l  about  the medals,  r ight?) ,  and
cooking together!  Bobbie is  very act ive wi th

her yoga and Pi lates.  The two also enjoy
hik ing when they t ravel ,  especia l ly

throughout Cal i forn ia and Ar izona.  They are
gratefu l  for  the opportuni ty  to earn your

business,  and thank you for  tak ing the t ime
from your day to learn more about  thei r

incredib le team!

Please v is i t  our  websi te,
teamdonaldson.vandykmortgage.com

to learn more!  





We are happy you
chose our beaut i fu l
coast  to cal l  home.
Liv ing in the Tampa
Bay area of fers a
dynamic and diverse
l i festy le.  The Tampa
Bay region also
includes the
surrounding areas
such as St .
Petersburg and
Clearwater ,  a l l  known
for  our stunning
beaches,  v ibrant  ar ts
scene,  and bust l ing
downtown areas on
both s ides of  the bay.
Tampa Bay of fers a
var iety of  at t ract ions
and act iv i t ies for
residents and v is i tors
al ike.  Here are some
key aspects of  l iv ing
in the Tampa Bay
area:

WELCOME HOME!



Tampa Bay exper iences a warm and
humid subtropical  c l imate.  Summers
are hot  and humid and usual ly
begin f rom June unt i l  September.
The winters are mi ld temperatures
and beaut i fu l !  We do l ike to brag
when we play gol f  in  the middle of
January,  wear ing shorts.

WEATHER1.



The Tampa Bay Area is  renowned for
i ts  stunning beaches,  inc luding the
popular  St .  Pete Beach,  Clearwater
Beach,  Fort  De Soto Park,  and
Honeymoon Is land,  which are popular
for  sunbathing,  swimming,  and water
act iv i t ies.

2. BEACHES



Tampa is  a bust l ing c i ty  wi th a
vibrant  downtown area.  The
downtown dist r ic t  of fers an
array of  restaurants,  bars,
shops,  and enter ta inment
venues.  The Riverwalk,  a
scenic water f ront  pathway,  is  a
popular  spot  for  walk ing,
bik ing,  and enjoying beaut i fu l
v iews of  the c i ty .  

3. URBAN LIFE - TAMPA



Downtown St .  Petersburg is  a lso v ibrant  and
l ively,  wi th var ious restaurants,  shops,
gal ler ies,  and enter ta inment venues,  such as
Jannus Landing,  located of f  1st  Ave.  St .
Petersburg and Tampa have a thr iv ing ar ts
scene,  wi th numerous museums, gal ler ies,
and theatres.  St .  Petersburg is  home to the
renowned Salvador Dal i  Museum, The Don
CeSar,  and the recent ly  renovated Vinoy
Renaissance.  Tampa has a r ich cul tura l
scene—the Tampa Museum of  Art  and Henry
B Plant  Museum.

3. URBAN LIFE - ST. PETE



4. SPORTS
Tampa Bay is  a sports- lov ing region.  The
area is  home to professional  sports
teams such as the Tampa Bay
Buccaneers (NFL),  Tampa Bay Lightning
(NHL),  and Tampa Bay Rays (MLB);  i f
you enjoy soccer,  we have the Tampa
Bay Rowdies located in St .  Petersburg.

RAYS

LIGHTNING

BUCS



Besides the beaches,  the Tampa Bay area
of fers numerous opportuni t ies for  outdoor
act iv i t ies.  Parks l ike Let tuce Lake Park
and Al  Lopez Park provide walk ing t ra i ls ,
p icnic areas,  and wi ld l i fe v iewing.  Mul t ip le
bik ing t ra i ls  connect  to adjo in ing count ies,
and you r ide a long the br idges for  scenic
water  v iews.  The nearby Hi l lsborough
River and Weeden Is land are perfect  for
boat ing,  kayaking,  and f ishing.  

5. URBAN LIFE- TAMPA



The Sunken Gardens in St .  Petersburg
is home to a h istor ical  botanical
garden.  Don’ t  own a boat  or  kayak? No
problem; there are several  p laces to
rent  kayaks,  paddleboards,  and
motorboats.  We jo ined the Freedom
Boat Club a year ago and love i t !

5. URBAN LIFE - ST. PETE



Tampa Bay hosts numerous fest ivals
and events annual ly .  The Gaspar i l la
Pirate Fest ival ,  held annual ly  in
January,  has been a t radi t ion s ince
1905 and is  one of  the largest
parades alongside Macy’s and the
Rose Bowl.  Over 300,000 spectators
enjoy the pi rates and beg for  beads!
Other Gaspar i l la  var ious act iv i t ies
include The Gaspar i l la  Fest ival  of  the
Arts.  This jur ied ar t  show takes place
annual ly  on the f i rs t  weekend of
March and showcases over 250
art is ts wor ldwide!  

6. URBAN LIFE- TAMPA



The Gaspar i l la  Music Fest ival ,  the
Gaspar i l la  Fi lm Fest ival ,  and we even
have the Gaspar i l la  Gol f  Classic,  The
Gaspar i l la  Race,  i f  you are a
runner/walker.  I t ’s  a l l  about  the medals!
The St .  Pete/Clearwater  area also hosts
the annual  Pier  60 Sugar Sand Fest ival ,
the Clearwater  Jazz Hol iday Fest ival ,  the
St.  Pete Pr ide Parade,  and the Firestone
Grand Pr ix  ( Indy Car race).  You wi l l  a lso
f ind that  both c i t ies have Wine and Food
Fest ivals,  among others.

6. URBAN LIFE- ST. PETE



The Tampa Bay area is  known
for  being fami ly- f r iendly.  I t  has a
var iety of  at t ract ions for
chi ldren,  inc luding the Flor ida
Aquar ium, Busch Gardens,  and
the Glazer Chi ldren's Museum.
St.  Petersburg has a d iverse and
welcoming communi ty.  The c i ty
values the ar ts,  outdoor
act iv i t ies,  and a la id-back
l i festy le.

7. FAMILY-FRIENDLY - TAMPA



The cost  of  l iv ing in the Tampa
Bay area is  re lat ively af fordable
compared to other major  c i t ies in
Flor ida.  Whi le cer ta in
neighborhoods or  water f ront
propert ies can be more
expensive,  the overal l  cost  of
housing,  heal thcare,  and
grocer ies is  general ly
reasonable.

8. COST OF LIVING - TAMPA



Liv ing in the Tampa Bay Area,
Flor ida,  of fers a combinat ion of

beaut i fu l  beaches,  cul tura l
at t ract ions,  and a re laxed

atmosphere.  The area provides
residents and v is i tors wi th a h igh

qual i ty  of  l i fe  wi th i ts  warm
cl imate,  outdoor ameni t ies,  and

vibrant  communi t ies.
Welcome home! We know you

wi l l  love i t  here.
-THE DONALDSONS





Throughout our lengthy tenure in the
mortgage industry,  David and I  have
seen almost  everyth ing!  No quest ion is
a “bad” quest ion throughout the
homeownership process;  we are here
to help and guide you!  Below are some
of the most  f requent ly  asked quest ions
throughout the mortgage process.  We
compi led th is l is t  because we thought
i t  might  be helpfu l  for  our borrowers to
refer  to throughout thei r  journey.  Al l
these quest ions may not  apply to you
direct ly ,  as every borrower is  unique
and is  in thei r  indiv idual  s i tuat ion,  but
we hope you f ind th is helpfu l
informat ion.  



We use the last  two years '  tax returns to
calculate income for  borrowers.  We wi l l
a lso need two years '  tax returns for  any
other business you own, LLC or C-corps,
unless the K-1 issued shows less than
25% ownership.

"HOW DO YOU CALCULATE
INCOME FOR SELF-EMPLOYED
BORROWERS?"

1.

2. "I MAKE MORE MONEY THAN
THAT, WHY IS MY INCOME NOT
HIGHER?"

The income typical ly  used is  the adjusted
gross income as a star t ing point .  For a
mortgage loan,  we do not  use the revenue
for  the business 's income; we use the net
income amount af ter  expenses.  For sel f -
employed borrowers,  the income is
di f ferent  f rom the gross revenue.  For
example,  " I  made $200,000 last  year;  why
do you have my income as $100,000?" The
revenue coming into the business was
$200,000;  however,  the net  income af ter
expenses was $100,000,  the number used
to qual i fy  as income for  a mortgage loan.



During the 2008 to 2010 f inancia l  cr ises and
the Great  Recession,  lending regulat ions for
lenders changed. Congress wrote a 13,000-
page document to ensure that  banks and
mortgage lending would never put  the
country into our s i tuat ion dur ing the Great
Recession.  One of  the ru les was using tax
returns,  as the tax returns provided by the
borrower are checked and conf i rmed by the
IRS as accurate.  This ru le was one of  the
posi t ive ru le changes,  as a ru le cut  down on
fraud.  However,  the tax returns are analyzed,
and the return numbers are used to
determine income.

3. "SOME OF MY EXPENSES ARE NOT
AS HIGH AS I HAVE ON THE TAX
RETURNS, WHY CAN THAT NOT BE
TAKEN INTO CONSIDERATION?"



4. "ARE THERE OTHER OPTIONS FOR A
MORTGAGE IF I DO NOT SUPPLY TAX
RETURNS?" 
There are other programs avai lable that  do
not  require tax returns for  income. One
example is  a bank statement loan.  I f  your
business has existed for  two years,  you can
provide 12 or  24 months of  business or
personal  bank statements.  We div ide the
deposi ts  in hal f ,  and the amount lef t
becomes income. I f  you own 50% of  the
company,  you wi l l  get  50% of  the amount
lef t .

5. "HOW MANY YEARS MUST I HAVE
BEEN SELF-EMPLOYED TO QUALIFY
FOR A MORTGAGE?"

Typically, you need to be self-employed for two years,
as we need two years of tax returns to analyze and
determine the qualified income used.



6. "I HAVE BEEN SELF-EMPLOYED
FOR LESS THAN TWO YEARS; CAN I
GET A MORTGAGE?"

You could get  approval  wi th a h igher
credi t  score and a larger down payment;
however,  two years of  sel f -employment is
usual ly  required.  

7."IS 1099 INCOME LIKE W-2 INCOME?"

1099 income is sel f -employed income, as
you can deduct  expenses.  Af ter
deduct ing expenses,  we wi l l  use two
years '  tax returns to determine the
qual i fy ing income. W-2 is  not  sel f -
employed income, and the amount on the
W-2 is  used for  qual i fy ing.  Most  W-2
borrowers only need two years of  W-2
and do not  need tax returns.



8. "HOW IS COMMISSION INCOME
CALCULATED?"
The 2-year ru le is  a lso used for  commission
income. Even though commission income is
not  sel f -employed,  i t  can f luctuate f rom one
year to the next .  Therefore,  we calculate
commission income by doing a 2-year
average.  I f  you have a bonus as income, we
also do a 2-year average to determine the
income used to qual i fy .  

9."I HAVE AN LLC THAT DOES NOT DO
ANYTHING, BUT I HAVE WRITE-OFFS,

AND IT HAS A NEGATIVE INCOME
NUMBER; HOW DOES THAT AFFECT

MY INCOME?"
LLCs that show a loss on the tax return will be
calculated into the overall income even if the LLC
does not lose money. This is because the tax
returns show a loss, and we use tax returns to
determine the income. 



10."I SOLD AN ASSET AND HAVE
CAPITAL GAINS INCOME; DOES THAT
COUNT AS INCOME?"

We would use a 2-year average of  the
capi ta l  gain income to determine income,
and we need to show the l ike l ihood of
cont inuing that  income. For example,  i f
you sold stock year ly  and had a capi ta l
gain for  the 2-year average of  $12,000 a
year,  we need to show where you st i l l
have enough stock lef t  to sel l  to mainta in
the capi ta l  gain income for  the next  three
years.  Another example is  i f  you sold a
piece of  property and i t  was the only
property you owned, i t  would be
considered a one-t ime event ,  and we
would not  use the capi ta l  gains income.
For example,  today,  cryptocurrency is  a
typical  capi ta l  gain.  I f  you sold a l l  your
crypto and made $40,000,  you no longer
have crypto to t rade,  and there is  not  a 3-
year l ike l ihood of  a cont inuance of  that
$40,000 capi ta l  gains income, and you,
therefore,  cannot  use i t .



Yes, d iv idend income wi l l  count .  We use the
2-year average of  that  income and need to
show where you have the asset  paying the
income to ensure we have the 3-year
cont inuance.

11."I HAVE DIVIDEND INCOME EVERY
YEAR; DOES THAT COUNT AS
INCOME?" 

12. "I HAVE SEVERAL REAL ESTATE
PROPERTIES THAT I RENT AND
DEPRECIATE EVERY YEAR; HOW
DOES THAT AFFECT MY INCOME?"

Most rental  propert ies break even or  have
a s l ight  loss;  however,  we add back the
depreciat ion as that  is  a paper loss,  not  an
actual  expense l ike real  estate taxes.  Most
of  the t ime, the cost  of  the rental
propert ies of fset  the expenses.  However,
the rental  income may be lower than the
rental  cash f low as we use the tax returns
to evaluate the income. Real  estate income
is the net  rental  income af ter  deduct ing the
expenses on the tax return and adding the
depreciat ion expense.



13. "IF I AM SELF-EMPLOYED AND WANT
TO BUY A HOME, HOW DO I GET
STARTED TO SEE IF I QUALIFY?" 

Talk to a mortgage professional  l ike mysel f
and complete an appl icat ion!  You also need
to supply tax returns to be reviewed and
analyzed.  Once I  have everyth ing I  need,  I
can discuss opt ions for  a mortgage loan
based on the income used to buy
underwr i t ing.  The worst  th ing you can do is
have your tax returns reviewed by someone
without  the expert ise to understand what
they are reviewing.  Thinking you qual i fy  to
buy a cer ta in pr ice home only to f ind out
later  that  you do not  qual i fy  for  that  pr ice is
f rustrat ing and unnecessary i f  your returns
have been appropr iate ly reviewed by a
professional  l ike mysel f .
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We of fer  a wide range of
mortgage products,  as we
understand that  every
borrower is  unique.  People ask
me al l  the t ime i f  the mortgage
process is  compl icated.  The
answer is  no;  i t  is  easy i f  you
are working wi th an
exper ienced mortgage
professional .  Whi le the
process may be lengthy and
unl ike anything you have gone
through before,  work ing wi th
an exper ienced mortgage
professional  makes al l  the
di f ference and can posi t ive ly
impact  your exper ience.  



In my opin ion,  90% of  a l l
mortgages are
stra ight forward.  The other
10% may require addi t ional
documentat ion,  but  i t  is
just  paper.  The other 10%
may be chal lenging for  one
reason or  another.  Just
remember that  you are
try ing to borrow a large
amount of  money,  and
there is  an approval
process,  and lenders want
to be paid back and wi l l
require documentat ion for
loan approval .

The three main i tems
needed to qual i fy  for  a
mortgage loan are as
fo l lows and can be easi ly
checked of f  the l is t  of
required documents:

Income
Ver i f icat ion of  funds
Credi t  Report  and
Score



Your income needs to be ver i f ied and
documented.  The documentat ion can
di f fer  for  d i f ferent  employment types
depending on your employment.  80% of
borrowers are w-2,  and we obtain two
years '  w-2 and 30 days of  paystubs to
ver i fy  income, check,  and done.  I  wi l l
d iscuss sel f -employed borrowers later ,
but  more documentat ion is  needed,  but
i t  is  a lways something you can obtain.

INCOME



Verif icat ion of funds  to c lose
typical ly  is  done wi th two months
of  banking or  investment
statements.  Somet imes,  we may
have to ver i fy  that  some
investment is  being sold,  but
that  is  another set  of  paperwork
once the asset  is  sold.  Gi f ts  for
fami ly  members are a l lowed to
help wi th buying a home. We
have a process to ver i fy  the g i f t ,
but  again,  i t  is  another smal l
paperwork step.

VERIFYING FUNDS



The last  i tem is your credit
report  and score ;  we pul l  i t ,  so
check and done.  We do have
the abi l i ty  to re-score a credi t
score to improve the number.
The higher your credi t  score,
the lower your interest  rate wi l l
be.  I  d iscuss my c l ients '  credi t
s i tuat ion wi th them, and
somet imes,  I  recommend what
they can do to help improve
their  scores before I  pul l  a
report .

CREDIT REPORT & SCORE



Other i tems, such as compl iance
documents,  wi l l  be needed, but  we wi l l
provide those to you and expla in any
quest ions you may have.  The mortgage
process is  re lat ively easy.  I t  may feel
complex at  t imes,  but  we are here to
help you accompl ish your goal  of
homeownership.  Our company makes
apply ing easy on a secure s i te;  you may
apply using your phone i f  you'd l ike.  We
also have a safe and secure way for  you
to upload documents wi th a few c l icks of
a but ton.  Most  people can complete the
appl icat ion and upload the documents
wi th in an hour.



As a di rect  mortgage lender
for  a l l  agency loans and a
mortgage broker,  we can of fer
al l  the loans avai lable in the
market .  Most  borrowers wi l l
obta in one of  four  loans
through the agencies.  Agency
loans are bundled and sold to
investors on Wal l  Street  as
mortgage-back secur i t ies.
Fannie Mae and Freddie Mac
do the same th ing,  and those
are cal led convent ional  loans.
You can put  as l i t t le  as 3%
down wi th these loans.
Pr ivate Mortgage Insurance
(PMI)  is  required for  a l l  loans
with less than 20% as a down
payment.  PMI covers the
lender in the event  of  a loan
defaul t ,  paying the loan down
to 80% LTV. The more you put
down, the lower the cost  for
the PMI.  The PMI goes away
once the loan gets paid down
the 80% LTV amount.



FHA loans  were designed as a way for
homeowners to obtain a home wi th a
lower down payment and a lower
monthly payment.  FHA loans require a
3.5% down payment.  The PMI
insurance is  paid in two parts.  One is
an upfront  cost  as a fee,  but  that  fee is
f inanced into the loan,  not  out  of  the
borrower 's  pocket .  The second part  is
the monthly PMI as part  of  your
monthly payment.  The monthly cost  for
PMI is  lower for  th is  loan because of
the upfront  fee a l ready paid for  PMI.

FHA LOANS



VA loans  are only avai lable to current
act ive mi l i tary and past  mi l i tary veterans.
Let  me star t  by thanking you for  your
serv ice,  as we are t ru ly b lessed to have
so many defend our f reedoms. The VA
loans al low for  100% loan to value;  there
is no down payment required.  Also,  there
is not  any Pr ivate Mortgage Insurance
(PMI) .  The loan has a government
guarantee and is  usual ly  the lowest  rate
avai lable for  a mortgage loan.  A VA
funding fee is  f inanced into the loan and
can di f fer  depending on whether th is  is
your f i rs t  use for  a VA loan or  a
successive use.

VA LOANS



Only some people wi l l  f i t  a l l  lender
qual i f icat ions.  Lenders or  investors look
at  numerous i tems, loan to value,  assets
af ter  c los ing,  and credi t  score;  we need a
complete f i le  to f ind the best  lender you
speci f ical ly  qual i fy  wi th.  One lender may
turn you down, yet  another may approve
you;  i t  is  best  to understand and know
the approvable opt ions up f ront .

There are a l ternat ive mortgage opt ions
that  I  wi l l  touch on in a separate sect ion.

JUMBO LOANS



OURPROCESS.



variety

We of fer  var ious programs for  var ious
needs,  as we understand that  each buyer
is  unique and has unique c i rcumstances.
For example,  we have lot  loans i f  you
need to buy a lot  to bui ld a home. In
addi t ion,  we have Construct ion to
permanent loans that  a l low you to h i re a
contractor  and bui ld a home.

Al ternat ive programs are avai lable i f  you
do not  qual i fy  for  one of  the previously
ment ioned 5 "standard" mortgages.  You
can expect  to pay a h igher interest  rate
and need a larger down payment.  Some
loans wi l l  help you to buy a home that ,  for
one reason or  another,  you do not  qual i fy
for  wi th the other programs. Most  do not
use tax returns.





Bank statement loans  are for
sel f -employed borrowers.  I
touched on th is program ear l ier ,
but  you use personal  or  business
bank statements,  not  both,  add
up the deposi ts  for  12 months,
div ide by 2,  and use that  number
for  income to qual i fy .  Many sel f -
employed borrowers t ry  to lower
their  tax burden by reducing their
income. I f  more income is
needed to qual i fy ,  th is  is  the
next  opt ion we go to,  and of ten,
th is opt ion works when the tax
returns do not .

BANK STATEMENT LOAN



Debt Service Coverage Ratio loans, or
DSCR loans,  are only for
investment/ rental  propert ies;  you also
must current ly  own a pr imary home. In
addi t ion,  you must  have 20% as a down
payment.  The appraiser  who does the
appraisal  on the property wi l l  inc lude a
market  opin ion of  current  market  rents;
i f  the rent  covers the pr inc ip le,  in terest ,
taxes,  and insurance,  PITI ,  you qual i fy
for  the loan;  we do not  need tax returns
for  th is  loan.

DSCR LOANS



An actual  no-doc loan is  a cost ly  loan
as i t  has upfront  points.  A point  is  1%
of the loan amount.  So,  you can expect
to pay 4 to 5 points for  th is  loan.  You
must a lso put  25% to 30% down, but
there is  not  any documentat ion;  they
lend you the money.

TRUE, NO-DOC LOAN



An  asset deplet ion loan  is  best
used when you have enough assets
to wi thdraw and cover the cost
associated wi th the property for  f ive
years.  There are not  any tax returns
required for  these loans.

ASSET DEPLETION LOAN



ALL ABOUT 
INTEREST RATES



A l i t t le  h istory about  interest  rates,
ru le number 1,  and there is  only

one ru le:  interest rates go up and
down and typical ly in cycles.

Current ly ,  we are in an upcycle that
is  dr iven by the economy. The

economy is  typical ly  what  moves
rates.  From 1971 to 2023,  the

average 30-year f ixed rate was
7.75%. In 1981,  rates h i t  a h igh of

18.63%, and in January 2021,  rates
hi t  a low of  2.65%. 

Over the last  15 years,  we have
had low interest  rates.  The low

rates were caused by two unusual
events not  typical  of  the economy's

natural  cycles.  The 2008 housing
bubble and f inancia l  cr is is  that  led
to what was known as the "Great
Recession" was the f i rs t  one.  The
government jumped in and spent

t r i l l ions of  dol lars to dr ive interest
rates down ar t i f ic ia l ly .  Then,

around 2018,  they s lowed that
down, and rates went up normal ly .  



Then, in 2020,  we had the pandemic
and shut  the economy down; again,
the government spent  to dr ive rates

back down to keep the economy f rom
col lapsing,  and i t  worked at  the t ime.
Now, we are paying for  a l l  that  money
spent  wi th the highest  inf lat ion in 40

years and interest  rates moving higher
to the 7% range.  I  am of ten asked i f

rates wi l l  go back down.  



To keep i t  s imple,  yes, rates wil l  go back
down at some point as rates move in

cycles;  however,  they wi l l  not  get  back down
to the low levels we had several  years ago for

a long t ime. I t  would take ar t i f ic ia l
government spending to dr ive rates back to
the level  where a 3 was the f i rs t  number in

the rate,  and the government wi l l  not  do that .
The 3% or 4% rate was excel lent  but  not  a

normal  economic rate cycle.  I  wi l l  ca l l  that  a
victory i f  we get  back into the 5% range in a

year or  so.  



Most of  the t ime, the f i rs t  quest ion
someone asks is ,  what  is  the current

interest  rate? I  can give a range,  but  I
have yet  to f ind out .  Interest  rates
adjust  for  credi t  score,  how much
money you're put t ing down, loan

amount,  and property c lassi f icat ion.  We
must have some informat ion to

determine your interest  rate.  The rate
for  a purchase of  a pr imary home wi th

5% down is  d i f ferent  f rom the rate for  a
second home wi th 20% down. I  te l l

people you can always have any rate
you want,  depending on how much

money you want to spend for  that  rate.
A $500,000 loan may have a rate of

6.5%, but  i f  you spend $7,500 to buy
the rate down, you can get  6%.

Everyone wants the lowest  interest  rate
they can get ;  however,  you f i rs t  need to
understand your rate and the cost  that

goes wi th that  rate.  

The second th ing you must  consider is
the current  interest  rate market  and

what can inf luence interest  rates going
up or  down at  any given t ime. Again,
th is is  where ta lk ing to someone wi th

expert ise in understanding the market ,
economy, and what may inf luence rates

is valuable.



When you buy a home, i t  is  for  a
need,  pr imary residence,  or  vacat ion

home, and the interest  rate at  the
t ime is  what  you wi l l  pay to borrow
money to buy that  home. You can

ref inance to a lower rate i f ,  g iven an
interest  rate cycle,  rates go down,
and i t  makes sense to do so.  When
buying a home, you can save on the

cost  of  the rate by understanding your
current  economic cycle and what

economic data may inf luence a rate
going up or  down. We discuss th is
wi th a l l  our  c l ients to g ive them the
best  advice on when to lock into a

loan rate.

Interest  rates move in cycles and wi l l
go up and down over t ime. The

economy also moves in cycles,  and
since 1955,  there have been ten

recessions.  Every t ime leading up to a
recession,  interest  rates have

increased,  and interest  rates move
lower once we enter  a recession.



In 2022,  rates star ted to increase,  and we
expect  to enter  a recession in late 2023
and ear ly  2024.  We expect  interest  rates
to a lso move lower dur ing middle- to- late

2024.  From 2008 to 2010,  we had the
Great  Recession.  The Federal  Reserve put
bi l l ions of  dol lars into the system to dr ive
interest  rates low and kept  them down for
an extended per iod.  In 2018,  they star ted

to back of f  thei r  pol icy,  and rates began to
move higher as part  of  the normal  cycle,

but  two years later ,  we had the COVID-19
pandemic h i t .  They fed even more money

into dr iv ing rates down to save the
economy in 2020.  Interest  rates h i t  an a l l -

t ime low of  2.5% in 2021.

The pandemic was not  a regular  cycle,  and
the 2008 to 2010 event  was not  typical
e i ther .  Unless an event  is  not  part  of  a

normal  economic cycle,  rates wi l l  not  get
back to the recent  lows we have seen.

Since 1970,  the average 30-year f ixed rate
has been around 7%, around where rates
are today.  I f  rates reach 6% or 5.5%, that

is  a h istor ical ly  low rate.  



As we conclude th is
booklet ,  we want to

thank you for  your t ime
and at tent ion.  Our goal

in creat ing th is resource
was to g ive you a

deeper understanding of
the home-buying

process and our ro le as
mortgage loan

or ig inators.  We bel ieve
that  informed decis ions

lead to successful
outcomes in the home-

buying process.  



At VanDyk Mortgage,  our dedicated
team guides you through the
complexi t ies of  obtain ing a mortgage
and ensures a smooth and stress-
f ree exper ience.  I f  you' re a Real tor ,
we inv i te you to explore the
advantages of  partner ing wi th
VanDyk Mortgage to of fer
except ional  serv ice to your c l ients.
I f  you' re a homebuyer,  we are
exci ted to of fer  our expert ise and
personal ized assistance in turn ing
your homeownership dreams into a
real i ty .  We are ready to provide you
with except ional  serv ice.  Please
reach out  to us today to star t  your
home-buying journey wi th
conf idence and help us to help you
achieve your homeownership goals.



THE DONALDSONS
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